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Motivated sellers make or break your career as a wholesaler. Without a seller ready to give you
a contract, you're pretty much dead in the water. 

  

Finding motivated sellers isn't always easy. There are plenty of traditional ways to go about
finding these sellers, such as bandit signs, auctions and real estate meetings. However putting
this into a plan you can actually use is quite different.

  

Before you start looking for the right sellers for your wholesaling business, you need to
understand why they are so important. Without these sellers willing to sell you their discounted
property, you don't have much to make money from. You need these off-market properties to
create success as a wholesaler.

  

Motivated sellers bring you a property they are ready to sell, usually due to a life-changing
event. Maybe they need cash fast because of an illness, a divorce, or because they inherited
the property. No matter the reason, they are ready to sell and they want to get the deal done
fast.

  

There are several ways to find motivated sellers with properties they want to sell fast. Here are
just a few of the top choices.

  

Direct mail. When you sent out postcards through the mail, it only takes one deal to cover your
expenses for about an entire year using this marketing method, maybe longer. You have to
figure out your target market first and get a list of the address/names for that market. The good
news is that it is very scalable, and can bring in quite a few deals. It's pretty easy to spend a few
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thousand dollars on direct mail marketing and come out of it with multiple deals. 

  

Driving for dollars. It's hard work and a bit like pounding the pavement, but driving for dollars is
a great way to find motivated sellers, especially when you're on a tight budget. If you don't have
much to spend on marketing, this is one of the least expensive ways to find your next deal Look
for properties with high grass, boarded windows and those properties that simply look ugly.
Then, write down the address and find out who owns the property from your local tax assessor's
website. You can easily find the owner's contact information with skip-trace software and give
them a call about the property.

  

It's free, and some of your best deals may come from looking on Craigslist. People put up
properties they want to sell there all the time. Not only can you search for these properties for
free, but you can also put up your own ads on Craigslist.

  

There are many ways to find motivated sellers. Sometimes, you have to think outside the box,
but you don't have to reinvent the wheel. When things are moving slowly, get to work and start
marketing your wholesaling business for your next deal.
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