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How can real estate wholesalers secure more probate and estate property deals?

  

As the market changes and there are fewer foreclosures, auction properties, and short sales
available many real estate wholesalers are hunting for deals in new niches. Probate property
and estate sales are often promoted as one of the options for sourcing motivated sellers.
However, few wholesalers take the time to adjust their marketing to really connect with these
sellers.

  

So what is it that those with inherited property really want and need? What will help them take
the leap and lead to more offers being accepted?

  

As with many sellers in the market today there can be substantial disparity in perceived property
value. Some may underestimate what their inherited homes may be worth, while others may
seriously overestimate the value. Many may turn to easy to access online home value tools
which can be wildly inaccurate. It can be worth the time for serious wholesalers to take a look at
the most popular of these in order to be prepared, and be equipped to overcome objections.
Many owners of these properties may also not be aware of the quirks of selling beyond what
they see local comps selling for. For example; villas in hot senior areas like sunny Southern
Florida may be in communities which come with five and six figure membership fees on top of
the purchase price, or may be in older golf communities which aren’t as fashionable as they
once were. 

  

In many cases speed is vital. It is often more motivating for owners of inherited property than
price. Family members often can’t afford extended time out of work, and high travel costs going
to and from a property in another state for showings, etc. So can you pay cash, or use
transactional funding to close in just a few days?
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In addition to offering more value through clarity and simplifying the process of selling an
inherited property, speed is important and a highly motivating factor due to ongoing holding
costs, and the potential for devaluation. If there is a mortgage in place, past due property taxes,
or condo and association dues a property can fall into foreclosure, or at least see net proceeds
drop dramatically within just a matter of weeks.

  

Even more important than price and speed, can be connecting owners with help for sorting and
dealing with personal items left in a property. Most don’t have the time to sort or get items ready
for storage or have the bandwidth to ship a houseful of old items to charities. How can you help
them by connecting them to these services?

  

Finally, when marketing to owners of inherited property consider the messaging differences
which may be required. Will they be put off by promises of lots of money fast, and be drawn
more towards those that offer respectful assistance in a difficult time, that doesn’t make them
feel they or you are yet another vulture trying to pick the estate clean out of greed?

  

This can all be accomplished via direct mail, online, or via printed materials passed on through
other professionals they might be coming into contact with.

  

  

Authored by Best Transaction Funding BestTransactionFunding.com is the leading source
of transactional funding and hard money loans for real estate wholesalers in the US, where
100% financing, and saying “Yes” is what we love doing all day long
.
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